UNITED STATES

SECURITIES AND EXCHANGE COMMISSION
Washington, D.C. 20549

FORM 8-K

CURRENT REPORT
Pursuant to Section 13 or 15(d) of
the Securities Exchange Act of 1934

Date of Report (Date of earliest event reported) May 21, 2009

LEAR CORPORATION

(Exact name of Registrant as specified in its charter)

Delaware 001-11311 13-3386776
(State or other (Commission File Number) (IRS Employer
jurisdiction of Identification
incorporation) Number)

21557 Telegraph Road, Southfield, Michigan 48033
(Address of principal executive offices) (Zip Code)

(248) 447-1500
(Registrant’s telephone number, including area code)

N/A
(Former name or former address, if changed since last report)

Check the appropriate box below if the Form 8-K filing is intended to simultaneously satisfy the filing obligation of the registrant under any of the following
provisions:

o Written communications pursuant to Rule 425 under the Securities Act (17 CFR 230.425)
o Soliciting material pursuant to Rule 14a-12 under the Exchange Act (17 CFR 240.14a-12)
0 Pre-commencement communications pursuant to Rule 14d-2(b) under the Exchange Act (17 CFR 240.14d-2(b))

0 Pre-commencement communications pursuant to Rule 13e-4(c) under the Exchange Act (17 CFR 240.13e-4(c))




Section 7 — Regulation FD

Item 7.01 Regulation FD Disclosure.

On May 21, 2009, Lear Corporation made available the presentation slides attached hereto as Exhibit 99.1 from its 2009 Annual Meeting of Stockholders.
Exhibit 99.1 is incorporated by reference herein.

The information contained in Exhibit 99.1 shall not be deemed “filed” for purposes of Section 18 of the Securities Exchange Act of 1934, as amended (the
“Exchange Act”), or incorporated by reference in any filing under the Securities Act of 1933, as amended, or the Exchange Act, except as shall be expressly
set forth by specific reference in such a filing.

Section 9 — Financial Statements and Exhibits

Item 9.01 Financial Statements and Exhibits.
(d) Exhibits
99.1 Presentation slides from the Lear Corporation 2009 Annual Meeting of Stockholders held on May 21, 2009, furnished herewith.
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SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned
thereunto duly authorized.

Lear Corporation

Date: May 21, 2009 By: /s/ Matthew J. Simoncini
Name: Matthew J. Simoncini
Title:  Senior Vice President and
Chief Financial Officer




EXHIBIT INDEX

Exhibit No. Description

99.1 Presentation slides from the Lear Corporation 2009 Annual Meeting of Stockholders held on May 21, 2009, furnished herewith.
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Lear Overview - AR
» Global economy and automotive industry experiencing
a severe downturn

» Financial results and cash flow adversely impacted

» Lear is accelerating and expanding restructuring and
cost reduction activities

» Discussions with lenders and others regarding a
restructuring of capital structure are continuing

» Operating fundamentals are strong and operating
priorities remain intact

» Lear is positioned for future success as industry
conditions improve and automotive industry production
levels recover

* Please see slide titled *Forward-Looking Statements™ at the end of this presentation for further information.




2001 - 2008

Global Industry Production - QD LEAR

{in millions of units)

68.6

2001 2002 2003 2004 2005 2006 2007 2008

Source: CSM Worldwide




Fourth-Quarter and Full-Year 2008
Global Industry Production Environment - LeAR

Fourth-Quarter 2008 Full-Year 2008
% Change % Change
Units vs, Yr. Ago Units vs. Yr. Ago
North America 2.7 mil down 27% 12.6 mil down 16%
Europe 3.6 mil down 30% 18.8 mil down 7%
South America 0.7 mil down 27% 3.6 mil up 7%
Asia 6.2 mil down 15% 26.9 mil up 2%
Worldwide 14.0 mil down 22% 65.4 mil down 5%
Memo:
In North America:
Domestic Three 1.6 mil down 29% 7.4 mil down 21%
Lear's Top 15 Platforms 0.7 mil down 26% 3.0 mil down 25%
In Asia:
China 1.7 mil down 12% 7.3 mil up 6%
India 0.4 mil down 11% 2.1 mil up 8%




In 2008, Lear’s Net Sales and Core Operating
Earnings Declined as Industry Entered Downturn®*

wm (D LEAR

Net Sales* Core Operating Earnings*

(in billicns} {in millions)

$749

$14.0

2005 2006 2007 2008 2005 2006
* Excludes Interior business: * Excludes Interior business:
- 2005 -- $3.1 billion - 2005 -- 3(77) million
- 20086 -- $3.2 billion - 2006 -- 5(161) million
- 2007 -- 0.7 billion - 2007 -- £18 million

** Core operating earnings represents pretax income before interest, other expense, restructuring costs and other special items, excluding the
divested Interior business. Pretax income (loss) was ($1,180.0) million, ($837.2) million, $357.0 million and ($578.8) in 2005, 2006, 2007 and 2008,
respectively. Please see slides titled *Non-GAAP Financial Information™ at the end of this presentation for further information.




Full-Year 2008

Seating Performance* = (D LEAR

Adjusted Seating Segment Margins

7.0%

{in mils)
Sales £12,206.1 510,729
Rep Eaminga™ § TS&T § 3IEET
Adj. Earmings™ § BB03 § 5184

Explanation of
Year-to-Year Change

Sales Factors

— Lower industry production in North
America and Europe

+ Favorable foreign exchange
+ Net new business

Margin Performance

— Lower industry production in North
America and Europe

Net selling price reductions

Increased commaodity costs

+

Favorable cost performance

+

Restructuring savings

* Please see slides titled *Mon-GAAP Financial Information”™ and *Forward-Looking Statements™ at the end of this presentation for further information.
** Reported segment earnings represents pretax income before goodwill impairment charges, interest and other expense; adjusted segment earnings

represents reported segment earnings adjusted for restructuring costs.




Full-Year 2008
Electrical and Electronic Performance*

v (D LEAR

Adjusted Electrical and Electronic Explanation of
Segment Margins Year-to-Year Change

Sales Factors

— Lower industry production in North
America and Europe

+ Favorable foreign exchange

3.6%

+ Net new business

— Lower industry production in North
America and Europe

— Net selling price reductions

2007 2008
i i) + Favorable operating performance
in 5
‘SHH % 310000 £ 28438 . ]
o e 3 1110 1 + Restructuring savings
Adj. Earminga™ 3§ 1110 L |

* Please see slides titled “Non-GAAP Financial Information” and “Forward-Looking Statements™ at the end of this presentation for further information.

** Reported segment earmnings represents pretax income before goodwill impairment charges, interest and other expense; adjusted segment earnings
represents reported segment earnings adjusted for restructuring costs,




2001 - 2008
Historical Cash Flow Levels

Free Cash Flow™
(in millions) $516

3408

5454
$333

2001 2002 2003 2004

2008 2007 2008

($51)

(5408)

2005 Unusual Factors

»» Change in customer payment terms (four-day delay resulted in full-month impact to
reported cash flow)

» Historically large backlog f launch schedule and associated investment

» Customer production volatility

» Increasing commodity costs / supplier distress

Free cash flow represents net cash provided by operating activities before net change in sold accounts receivable, less capital expenditures. Please
gee slides titled “Non-GAAP Financial Information” at the end of this presentation for further information.




Update on Company'’s Capital Structure”* - O LEAR

» Lear and its lenders under the primary credit facility agreed
to extend the waiver of covenant defaults through June 30"

» The Company recognizes that it needs to address its debt
structure

» Lear has a strong liquidity position with $1.2 billion in cash
and cash equivalents as of April 41"

» Lear continues to explore capital structure alternatives with
its lenders and others

* Please see slide titled *Forward-Looking Statements™ at the end of this presentation for further information.




2005 - 2008
Aggresswe Restructurlng Actions P Y

» Objectives: Eliminate excess capacity, improve operating efficiency in
response to structural changes within the industry and accelerate our
move to low-cost countries

» Status: Closed or consolidated more than 25 facilities worldwide, reduced
salaried census by 33% in North America since 2005 and increased
component manufacturing, sourcing and engineering in low-cost countries

» Investment: $580 million invested through 2008

» Savings: About $250 million in cumulative annual savings realized
through 2008

Restructuring Investments Annual Savings

% in millionz} 15 in milliang)

200 5182 ks 225 =3325
175
150 :;: $250
1268 $104
500 5100 176

75 126

50 75

25 26

2005 2006 2007 2008 2008 Ongoing




Full-Year 2008
Making Progress on Sales Diversification = @ LEAR

Net Sales
Europe
49% Ford

Al Olher

JaguarfLand Rower

Rest of World North America
15% 36%

64% Of 2008 Sales Outside Of North America
[ R e R o




2009 - 2011
Sales Backlog (Status as of January 2009)*

v (D LEAR

2009 - 2011 Sales Backlog Composition of Sales Backlog

(& in millions)

» By Product:
— Seating -- 60%

=$1,100

— Electrical and Electronic -- 40%

» By Region:

=$700

=$400

2010 2011

— North America -- $0

$0

— Europe -- $300M

2009-2011 2009

— Asia -- $800M

* Consolidated sales only. For a definition of sales backlog and the underlying backlog development assumptions, please see slide tiled “Forward-
Looking Statements™ at the end of this presentation.




Positioned for Industry Recovery* o

v (D LEAR

» Strong global capabilities in critical automotive systems --
Seating and Power Distribution

» Improved annual cost structure by about $325 million through
aggressive restructuring actions since mid-2005

» Significant low-cost footprint in place, with operations in 21
countries throughout Central and South America, Eastern
Europe, Africa and Asia

»w Steady progress on diversifying global sales, with approximately
two-thirds of net sales now generated outside North America

» Industry leader in product quality and customer service

» Investing in key technologies: new, lighter-weight and
environmentally friendly materials, more flexible structures,
high-power and hybrid electrical systems, wireless products
and select safety features

* Please see slide titled *Forward-Looking Statements™ at the end of this presentation for further information.




Summary and Outlook*

= (D LEAR
» Business conditions continue to be very challenging globally

» We are following a lean operating structure and a targeted
investment strategy

» We are accelerating and expanding restructuring and cost
reduction actions

» At the same time, we are maintaining our focus on operating
priorities:
— Continued growth in emerging markets
— Increasing components from low-cost sources
— Investment in new products and technologies
— Selective vertical integration in Seating
— Improvement plan for Electrical and Electronic
» Lear remains in discussions with its lenders and others regarding a
capital restructuring in light of adverse industry conditions

* Please see slide titled *Forward-Looking Statements™ at the end of this presentation for further information.
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v (D LEAR

In addition to the results reported in accordance with accounling principles generally accepted in the United States ("GAAP™) included
throughout this presentation, the Company has provided information regarding “pretax income before interast, other expense, restruciuring
costs and other special tems, excluding the divested Interior business” {core operating earnings) and “free cash flow” (each, a non-GAAP
financial measure). Other expense includes, among other things, non-income related taxes, foreign exchange gains and losses, discounts
and expenses associated with the Company's factoring facilities, equity in net income (loss) of affiliates and gains and losses on the sale of
assets. Free cash flow represents net cash used in operating activities before the net change in sold accounts receivable, less capital
expendifures. The Company believes it is appropriate to exclude the net change in sold accounts receivable in the calculation of free cash
flow since the sale of receivables may be viewed as a substitute for barrowing activity.

Management believes the non-GAAP financial measures used in this presentation are useful fo both management and investors in their
analysis of the Company's financial position and results of operations. In paricular, management believes that core operating earnings is a
useful measure in assessing the Company’s financial performance by excluding certain items (including those items that are included in
other expanse) that are not indicative of the Company’'s core operating eamings or that may obscure frends wseful in evaluating the
Company's continuing operating aclivilies. Management also believes that this measure is useful to both management and investors in their
analysis of the Company's results of operations and provide improved comparability between fiscal periods. Management balieves that free
cash flow is useful to both management and investors in their analysis of the Company's ability to service and repay its debt. Further,
management usas these non-GAAF financial measures for planning and forecasting in future periods.

Caore operating eamings and free cash flow should not be considerad in isolation or as a substitute for pretax income (loss), net income
{loss) attributable to Lear, cash provided by (used in) operating aclivities or other statement of operations or cash flow statement data
prepared in accaordance with GAAR ar as a measure of profitability or liquidity. In addition, the calculation of free cash flow does not reflect
cash used to service debt and therefore, does not reflect funds available for invesiment or other discretionary uses. Also, these non-GAAP
financial measures, as determined and presented by the Company, may not be comparable to related or similarly fitled measures reporied
by other companies,

Set forth on the following slides are reconciliations of these non-GAAP financial measures to the most directly comparable financial
measures calculaled and presented in accordance with GAAP.




Non-GAAP Financial Information

(in milions) 2008 2007 2006 2005
Pretax income (loss) § (5786) S 3570 § (637.2) 5§ (1,180.0)
Divestiture of Intenor business - 10.7 636.0 -
Imerest expense 180.3 1992 2098 183.2
Other expense, net™ 89.1 69 69.5 B89.4
Pretax income (loss) before interest and
other expense § (299.2) § 5738 § 27TE1 5 (9074)
Restructuring costs and other special ilems -
Goodwill and fixed assetimpairment charges 5300 - 129 1,0951
Costs related to imerior divestiture (COS and SG&A) - 100 - -
Costs related to restructuring actions 1876 181.8 1056 106.3
Costs related to merger transaction - 349 - -
U.S. salaried pension plan curtailment gain - (36.4) - -
Litigation charges - - - 305
Less: Interior businass - (15.6) 161.2 768.5

Pretax income before interest, other expense,
restructuring costs and other special
items, excluding the divested
Interior business $§ 4184 § T485 § 5578 & 401.0

{core operating earnings)

* Includes equity in net income of affiliates.




Non-GAAP Financial Information
MM;- LEAR.

CORFOELTIGN

Twelve Months

{in millions) 2008 2007

Seating 5 3887 5 7587
Electrical and electronic 44.7 40.8
Interior - 82
Segment eamings 431.4 BOT.7

Corporate and geographic headquarters and
alimination of intercompany activity (200.8) (233.9)

Pretax income before goodwill impairment
charges, divestiture of Interior business,

interest and other expense § 2308 5§ 5738
Goodwill impairment charges 530.0 -
Divestiture of Interior business - 10.7
Interest expense 180.3 1992
Cther expense, net 8s.1 6.9
Pretax income (loss) $ (578.6) $ 357.0




Non-GAAP Financial Information

w (D LEAR

Twelve Months 2008 Twelve Months 2007
Electrical and Electrical and

(in millions) Seating Electronic Seating Electronic
Sales $ 10,7269 § 2,843.6 $12,206.1 $ 3,100.0
Segment eamings % 3867 & 44.7 & ThBT % 40.8
Costs related to restructuring actions 132.7 3.4 91.6 70.2
Adjusted segment earnings $ 5194 3§ 76.1 5 B50.3 § 111.0




Non-GAAP Financial Information

(in millians) 2008 2007 2006 2005 2004 2003 2002 2001

Met cash provided by operating activities  § 1636 § 4875 § 291 5 SME § 6883 5 S034 5 5560 5 8453
Met change in sold accounts receivable (47,2} 168.9 178.0 (411.1) 70.4 298 1 1222 (245.0)

MNet cash provided by operating
activities before net change in
sold accounts receivable

{cash from opearations) 116.4 B58.4 4771 160.5 T58.7 891.5 678.2 B00.3
Capital expendilures (677} (20232) (3476} (S68.4)  (429.0) (3756} (2726) (2670
Free cash flow $§ (513) § 4542 § 1255 § (d079) § 3297 § 5158 § 4056 § 3333




Forward-Looking Statements = (D LEAR.

This presentation contains forward-locking statements within the meaning of the Private Securities Litigalion Reform Act of 1995,
including statemenis regarding anticipated financial results and liquidity. Actual results may differ matenially from anficipaled resulls
as a result of certain risks and uncertainties, including but not limited to, general economic conditions in the markets in which the
Company operates, including changes in interest rates or currency exchange rates, the financial condition and restructuring actions
of the Company's customers and suppliers, changes in actual industry vehicle production levels from the Company's current
estimates, fluctuations in the production of vehicles for which the Company is a supplier, fhe loss of business with respect to, or the
lack of commercial success of, a vehicle model for which the Company is a significant supplier, including further declines in sales of
full-size pickup trucks and large sport utility vehicles, disruptions in the relationships with the Company’s suppliers, labor disputes
involving the Company or its significant customers or suppliers or that otherwise affect the Company, the Company's ability to
achieve cost reductions that offset or exceed customer-mandated selling price reductions, the outcome of customer negotiations,
the impact and timing of program launch costs, the casts, iming and success of restructuning actions, increases in the Company's
warranty ar product liability costs, risks associated with conducting business in foreign countries, competitive conditions impacting
the Company’s key customers and suppliers, the cost and availability of raw materials and energy, the Company’s ability to mitigate
increases in raw material, energy and commodity costs, the cutcome of legal or regulatory proceedings to which the Company is or
may become a party, unanficipated changes in cash flow, including the Company's ability to align its vendor payment terms with
those of its customers, the Company's ability io access capital markets on commercially reasonable terms, further impairment
charges initiated by adverse industry or market developments, the Company’s ability restructure its outstanding debt, the possibility
that the Company may be forced to seek protection under the U5, Bankruptoy Code and other risks described from time to time in
the Company’s Securities and Exchange Commission filings.

This presentation also contains information on the Company's sales backlog. The Company’s incremental sales backlog reflects
anticipated net sales from formally awarded new programs and open replacement programs, less phased-out and cancelled
programs. The calculation of backlog does not reflect customer price reductions on existing or newly awarded programs, The
backlog may be impacted by various assumplions embedded in the calculation, including vehicle production lavels on new and
replacement programs, foreign exchange rates and the timing of major program launches. The Januwary 2009 status of Lear's 2009
- 2011 sales backleg is based on an exchange rate of $1.40/per Euro and the December 15, 2008 status of CSM Worldwide's
industry production assumptions.

The forward-looking statements in this presentation are made as of the date hereof, and the Company does not assume any
obligation to update, amend or clarify them to reflect events, new information or circumstances occurring after the date hereof.



